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New incentives to spur
renewable energy generation

Inaddition ta the revised NEM programme
announced in Dctaber, the government
snnounced several incentives to spur solar
ledsing and the trading of Renewable Enery
Certificates (REC) s well as to attract
Malaysians to invest in renewable energy
Behind-the-metars solar photovoltal
ness models are emerging
such as solar keasing, power purchase
ments (PPA) anda hybric of both, All
s business models can be via direct
deals between a solar vestor and a client
or by entering nlo 3 frigartite agreement
Nasional Bhd under the Supply
Agreement for Renewabile Energy {SARE)
programme,” says Dr Wel-nee Chen. acting
CED of Sustainable Energy Development
Autharity Makaysia (SEDA)

Tiwough solar leasing, consymess can
ay lor the set up and use of solor pancls
unider amonthily plan. i they choose 1o
wark with TNB, the utility will collect the
monthly payments from them and romit
these 1o the sofar investor n exchange for &
fee, The solar investor refers to a company
that will install and own the solar panels

*Consumiers would have to laok for their
r lessor or iwvestor. Going with TNE
reduces the risk of consumers not paying
becamise the utility can just cut off the main
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electricity supply If they owe money,” says
Ch

Actording to her, sokw leasing makes
+Hor companies that want to manage
iew ever a peviod of time before
asystem. The solar PPA, which
Is based on payments for the electricity
generated. s ideal for companies that danot
wWanl o owin the assets.

Salarvest Energy Sdn Bhd currently has
a solar leasing option called the PowerLease
Programme for commercial and industrial

consumers., || will negotiate a monthily
payment plan for a specified period of time
“Under the leasing agreement. the
nsumet would pay the lessar for the
electricity producord by the solar PV system
at 5% 1o W% lower than the TNB tariff. The
leasing peckod 15 20 1o 25 years. At the end
af the period, the system will be handed
aver to the consumer,” says Bong
According to Ko Chuan Zhen, co-founder
and executive director of solar installation
campany Plus Solar Systems Sdn Bhd,
companies that want tobenefit irem tax
and cost savings can just purchase the sofar
ht and obtain financing from
banks. They willhave direct ownership

panelsautr

of the solar panels. Even though they
ane taking 4 loarn to own the asset, they
qualify for a tax incentive from Malaysian
Investment Development Authority for
investing in green technology, which only
applies to companics that own the asset.
hee says

Companies that prefer not to own the
solar panals or benefit from corporate tax
for tho PPA medel he adds
“The concept is that the asset will be awned
by the solar company, which rents their
roal, We will sign a private PPA with them
lora number of years, depending on how we
negotiate the contract

Sotar panel installation companies will
havir to carelully negotiate and sefect
clents. however. uld e o long =term
contract that spans decades. That Is why
ks mare sense for Lhem
1o serve industrial or commertial clients,
says Ko, "For residential sepmoents, | think
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the payback framinvestments is not reatly
there yet as the collection of payments
will be more Lincertain compared with
Campanies.

Bong agrees. The solar leasing concept
Fsstill new in the country, So companies
likee his will have to be careful in selecting
clients. But he believes that eventually, solar
leasing options wil be available to domestic
CONSUMETs oo

By next monih, SEDA will have a
directory of solar lessars or investors.

Trading environmental attributes
The trading of RECs s currently tarpeted

at large companies. These ae iss
when TMWh of electricity is gene
renewabile source of energy and delivered to
the electricity grid

In the REC market, which is avaable inthe
US and Europe, salar PV owners can self their
environmerital attributes (EA] — the slectricity
generated from renewable encrgy — toa
buyer, which are usuaily corparates that wish
o power ther premises with clean energy.

Similar trades can be done locally soun,
Chen says this would particutarly appeal
o compantes that ane part of the global
REI00 initiative. where 100 multinational
businesses have commit ed to source 100
of thelr global electricity consumption fram
renewable sources by a specified year. The
IKEA giroup and AEDN are among these 100
COMpNEs

This will bring an additional channel of
revenue for the PV owners. The corporate
buyers of RECs will be the companies
that ascribe to the REI00 sustainability
framowork.” says Chen

The way one can sell the EAs is by bemng
wverified by a thind party, such as SEDA, which
was appainted by US-based technology
service provider for sustainable enerpy APX
Inc a5 the authorised verifier of the Tradable
Instrument for Global Renewables (TIGR)
Registry. After verilication. compa
€an put their EAs up for trading in the REC
registry platforms. Currently, there are two
global platforms for the REC market — the
I-REC and the TIGR reglistries.

It may be mone difficult for dormestic or
individual REC providers to sell their EAs
due to thelr relatively s, 2. but there
coiikd exist traders in the market who can
package their RECs together. "Alternatively
atrader can agiiregate the RECs generated
by inidividiists to be sold to corporates.” says
Chen

The prices in the market will be
determined by the supply antd demanil type
of renewable etergy and age of the RECs.
For examgple. those that are more than two
years old may not be asvaluable, scoording
o Chen, Thee distance between the buyer
nd the REC pravider alsa matters because
some wiyers require the provider tobe in

s

tion.

the same grid jurt
“Many corpanies are aware ol the need
for compliance with environmental. social
aNd govErnance prinCiples. bul they am not
aware that the: 1 tap the REC markes for
e supply chain needs
5 well which are the small and

that purpose
to be there
medium enterprises,” says Chen

Il ts sl new market in Malaysia
Nevertheiess. with more corporates
tacing international obllgations to be
environmentally conscious, RECs will be an
affordabie way for them to achieve their
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